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ber, p. 72.
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“Hot Times for Home Builders,” by Mary McGarity,
January, p. 34.
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“Which Came First—The Problem or the Technol-
ogy? (Executive Essay),” by Lester Dominick,
October, p. 163.

“A Wholesale Investment in Technology,” by Patrick
H. Seroka, November, p. 42.

“Will the E-Mortgage Ever Arrive?,” by Sig Ander-
man, October, p. 106.

M O R T G A G E  B A N K I N G  . J A N U A R Y  2 0 0 4

2 0 0 3 M O R T G A G E  B A N K I N G  I N D E X

C
H

R
IS

 L
Y

O
N

S



INSURANCE
“The Competitive Landscape of Title,” by Bill

Moody,August, p. 46.
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Overspend, and You Will Likely Overreact (Execu-
tive Suite),” by Curt Culver, March, p. 21.

“The Online Panacea? (Executive Essay),” by
George Beier, November, p. 81.
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ber, p. 92.
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Kurt Pfotenhauer, December, p. 108.
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house),” by Heather D. Disque and Paul H.
Schieber, November, p. 101.
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