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mine which heading your topic of interest is most
likely to be under, and then refer to that part of the
SUBJECT index.

To order back issues of the magazine, please contact
Gloria McCullough at (202) 557-2734 or gmccullough@
mortgagebankers.org. For information and pricing for
hard-copy reprints (100-copy minimum) or view-only
PDFs, contact Lesley Hall at (202) 557-2856 or
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